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WHOM THE GODS WOULD DESTROY 


This institution has recently completed the first 
quarter century of its activities in the insurance 
world. Until undeceived a few weeks ago, we had 
believed that the principles upon which it was 
founded, and to which it has ever since closely ad- 
hered, were so indissolubly associated with its 
name that they could not be challenged. In order 
that no reader of these columns may be left in any 
doubt concerning the nature of these principles, let 
us here set them forth: 


Alfred M. Best Company, 
sought to make itself a potent factor for the im- 
provement of existing insurance conditions, to for- 


Incorporated, has 


mulate plans and ideas tending to enhance even 
beyond present boundaries both the idealistic and 
economic value of insurance in the modern world, 
to align itself promptly and decisively with every 
movement initiated by others for those ends; to 
dedicate itself, first and foremost, to the service of 
the buyer of insurance, as distinct from the seller 
of insurance; to give to that service of its best 
in the way of complete, honest and unprejudiced 
information, which shall be equally fair to the in- 
sured and the insurer. The Best Company, on the 
other hand, has sought since its inception to expose 
relentlessly those practices in the operation of the 
insurance business which are subversive ot the prin- 
ciples of sound business policy and fair dealing, 
and those persons who by indulging in such prac- 
tices sully the good name of one of the greatest 
and finest institutions for progress ever devised by 
man. In devoting itself to this end, the Best Com- 
pany is not deterred nor swerved from its purpose 
in the slightest degree by warnings or threats of 
reprisals ; one very good reason for its firm position 
in such crises being that it never prints a statement 
of an adverse nature or makes a charge without 
first having made the most careful and thorough in- 
vestigation of every detail of the matter criticised. 


It was a matter of surprise to us to ascertain that 
the present officers of the Federal Reserve Life In- 
surance Company, of Kansas City, Kansas, should 
be in ignorance of these facts; that they should 
cherish the delusion that public branding of us 
as libelers and a policy of intimidation would 





a 


deflect us from the course to which our duty to our 
subscribers obligated us. But it is a matter of 
even greater surprise to us that there could be 
found in positions of responsibility and authority in 
any insurance company in the country persons so 
lacking in intelligence and judgment that 


would deliberately offer themselves up for our sacri- 


they 


ficial altar by their country-wide publication of a 
controversy with us which they precipitated, thus 
forcing us to take more drastic measures in dealing 
with that controversy than would otherwise have 
been the case. It ill behooves individuals of the 
record of the Messrs. Gregory to seek the lime- 
light—they should be only too content to remain 
modestly in a shadowy background. 

We task 
distaste ; desire 
either the space or time to prolong any controversy 


approach our with reluctance and 


we have no for retaliation nor 


unnecessarily. \Ve consider this matter one of im- 
portance, however, and, in pursuance of our promise 
in last month's issue of this paper, we print below a 
statement of the former activities of the Gregory 
brothers in connection with the four life insurance 
companies with which they have been prominently 
We have 


striven to make this statement at once as complete 


identified during the last twenty vears. 


and as concise as_ possible. 


That the minds of our readers may be refreshed 
regarding this controversy with the Federal Re- 
serve Life Insurance Company, we will outline the 
facts briefly herein: 

When reviewing the proof of the report which we 
prepared for our 1925 “Life Reports” upon that 
company, its officers took strong exception to cer- 
tain statements which we had made concerning 
former activities of the Messrs. Gregory. ‘They sent 
us a lengthy telegram, demanding that we eliminate 
all such references in the report, and, most fatu- 
ously prepared a circular letter which they sent 


broadcast to the life insurance companies of the 





country, informing the latter that we intended pub- 
lishing these controversial statements, and advising 
each company addressed that if it purchased copies 
of our “Reports” and circulated them among its 
agents, the Federal Reserve Life Insurance Com 
pany would hold it responsible for disseminating 
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false and libelous statements. When we learned of 
this threat, we eliminated from our report the con- 
troversial matter, simply and solely that our good 
friends among the insurance companies should not 
he caused any embarrassment by means of a dispute 
which was wholly our own; but in order that the 
Federal Reserve Life should be left in no doubt as 
to its ability to intimidate us we have selected the 
columns of this paper as a means of supplying our 
subscribers with the information which it is our 
unquestionable duty to lay before them. 

W. H. Gregory first came to our notice through 
his formation, in 1904, of the Citizens Life Insur- 
ance Company, of Louisville, Ky. 


In our annual report upen that company as of December 31, 
1906. we find criticisms of its use of the discredited “board con- 
tract” seheme, of the full preliminary term form of valuation 
(then almost entirely discarded by other companies), of excessive 
home office expenses, with small interest returns, of excessive 
amounts not at interest with banks, of heavy commissions paid on 
“hoard contracts,” of heavy discrimination in favor of deferred 
dividend policies, and so on. W. H. Gregory was president of the 
company, and his brother, R. EK. Gregory second vice-president. 
W. H. Gregory had, previous to the organization of the Citizens 
Life, been well-known for his firm adherence to the “stock with 
policy” plan of promotion, which was frowned upon by the most 
reputable element of the insurance business. 

In “Best's Life Insurance News" for May, 1907, we called 
attention to inaccuracies and unscientific methods in the com- 
pilation of the company’s statement as of December 31, 1906, 
which we designated as “extraordinary,” and which tended to 
give a wholly distorted idea of the company’s true financial 
situation. 

In May, 1908, in reviewing its statement as of December 31, 
17, criticisms of a similar nature were made, including the fol- 
lowing: “. . . but its admitted expenses for obtaining new 
business exceeded the loading on first year premiums, plus first 
year mortality salvages. .. 

In the January, 1909, issue of our “Life News” we printed in 
full a long and important letter addressed by the then Insurance 
Commissioner of Texas to W. H. Gregory as president of the 
Citizens Life, taking the latter severely to task for the with- 
drawal of his company from Texas rather than submit to ex- 
amination, and for Mr. Gregory's lack of frankness in ascribing 
the cause to the unfavorable operation of the newly enacted 
Robertson law in that State rather than to what the Commis- 
sioner believed to be the true cause. The Commissioner's letter 
is of so important a nature that we deem it advisable to devote 
space to certain sections of it, which we quote as follows: 
“Respecting the reasons assigned in your letter as above quoted, 
[ think it proper, under the circumstances, to say that, of course, 
it is well known to both you and myself as well as to others 
cognizant of the facts, that your letter was altogether uncandid, 
and that the Robertson law or its effect upon your company or 
its policyholders’ interests had nothing whatever to do with in- 
fluencing the action you have taken, which fact is fully shown 
by your correspondence on file in this department. 

“The Citizens Life Insurance Company has been engaged since 
its inception in the sale of its corporate stock through its agents 
in connection with the sale of its policies of insurance and 
otherwise in Texas and in other States. Some weeks ago I 
became advised that several successive large blocks of this stock 
had been sold by the company to various syndicates composed 
of members of its board of directors and their associates, which 
stock was afterwards sold for these syndicates through the 
company channels and by its agents at a price in excess of that 
paid the company therefor. You claimed that these transactions, 
involving many thousands of dollars, had not resulted to the 
injury of the company, its policyholders or stockholders, or to 
the profit of the syndicate members, and on December 11, 1908, 
| visited the home office of your company in the city of Louisville 
for the purpose of definitely investigating these transactions of 





your stock department. In the course of this investigation, it 
was disclosed that at that time and for some months previous 
the handling of stock sales in the home office was and had been 
in charge of your brother, Mr. R. E. Gregory, vice-president of 
the company, all applications for the purchase of stocks and 
checks in payment therefor which came into the home office 
being sent to his desk and handled by him. It was also devel- 
oped that Mr. R. E. Gregory had in numerous instances within the 
past few months purchased for himself individually from brokers 
and other private sources previously issued stock of the company 
at a price considerable lower than that at which the company was 
selling its stock through its agents, and had caused this stock to 
be transferred on the books of the company to the name of 
applicants for treasury stock, and had sent out such certificates 
in fulfillment of application, Mr. R. E. Gregory in such cases 
endorsing in the name of the company the checks made payable 
to the Citizens Life Insurance Company sent with such applica- 
tions and converting the same to his own use. In such cases 
the transactions were never entered upon the books of the com- 
pany, and Mr. R. E. Gregory personally profited by the differ- 
ence in the price paid by him for the stock purchased from pri- 
vate sources and the price at which the company’s agents had 
sold the stock applied for, less agents’ commission, the company 
losing by such transactions the profit made by Mr. R. E. Greg- 
ory and in addition the benefit of the sale of the additional stock. 
It further developed that Mr. R. E. Gregory had purchased from 
a private source 150 shares of the company’s stock for a very 
near relative of his and yours and which he had also handled 
in the same way, a considerable profit having been derived for 
your relative from these transactions. 

“On the same day, December 11, I advised you, as president, 
of these facts, and you stated to me that you were cognizant of 
the transactions at the time that they were made and authorized 
and ratified them, claiming to me that they were entirely de- 
fensible and proper. On the next day, December 12, you stated 
to me that your brother, Mr. R. E. Gregory, had computed the 
profits which he had personally derived from these transactions, 
not including those derived in handling the 150 shares above 
referred to and that his personal profits had aggregated about 
$503. You claimed that the smallness of this amount argued the 
innocence and propriety of the transactions in view of the val- 
vable and unselfish services which you stated your brother had 
rendered the company. 

“In view of these facts, I deemed it my duty to have made an 
immediate thorough investigation and audit of the stock depart- 
ment of your company, and, on December 13, in compliance with 
the provisions of the laws of this State, 1 commissioned Mr. 
David Meriweather, of Louisville, Ky., in writing, to make such 
investigation with a view to definitely ascertaining the scope and 
extent of all transactions of the class herein referred to.” 


Much criticism was directed toward the company for the “syn- 
dicate” transactions manipulated by the Gregorys and outlined 
in the Texas Commissioner's letter quoted above. An examina- 
tion of the company by the Kentucky Denvartment undertaken 
shortly after the interchange of correspondence between the 
Texas Department and Mr. Gregory covered the matter thoroughly: 
the report of this examination having been reviewed in much 
detail in our issue of March, 1909. The conclusion of the Ken- 
tucky Department was that the stock transactions had not 
harmed, but had possibly benefited, the company in the final 
working-out, but it recommended the discontinuance of the idea 
because it savored of an impropriety which reflected unfavorably 
upon the company. Our own comment upon this matter and 
upon the favorable decision of a committee of directors appointed 
to investigate the transactions was as follows: “This conclusion 
of the committee should be viewed in the light of the extraor- 
dinarily heavy agency disbursements of the company. These 
expenditures have been grossly extravagant and similar 
conditions have prevailed during the whole of its career. This 
indicates that the so-called insurance expenses really covered 
also the heavy cost of selling stock. .” Full details con- 
cerning these syndicate stock transactions were printed in the 
March, 1909, issue of our paper. 

In May, 1909, we printed an important article dealing with a 
report of an examination of the company by S. H. Wolfe, acting 
for the Alabama Insurance Department, to ascertain the condi- 
tion of the company on December 31, 1908. Mr. Wolfe severely 
criticised the company for the large amount of cash in banks, a 


Continued on next page 
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matter to which we had on more than one occasion called atten- 
tion. We quote an important section of Mr. Wolfe's report 
bearing upon certain transactions of the company with Southern 
banks: 

“It will be noted that the amount of capital stock charged as a 
liability differs from that contained in the annual statement blank 
of the company, the reason for such differences being as follows: 

“By means of its solicitors, the company has been selling its 
capital stock, in some cases requiring the purchasers to make 
a partial payment in cash and give his notes for the balance. In 
other cases no cash payment has been required, the sole con- 
sideration being notes. When the cash has been received at the 
home office it has been deposited in bank with the other funds of 
the company, but the certificates were not issued until the notes 
had been paid at their maturity. 

“This was the procedure until last December, when some offi- 
cers of the company conceived the idea that credit might be 
obtained for the notes which it had in its possession. In con- 
sequence five batches of notes were sent to the following banking 
institutions: 


State National Bank, Mayville, Ky............... $24,077.32 
First National Bank, Central City, Ky............. 15,204.25 
Farmers National Bank, Mayfield, Ky............... 25,028.00 
Muhlenberg County Savings Bank, Greenville, Ky.. 25,107.00 
Florida National Bank, Jacksonville, Fla........... 21,000.00 

Ph & 6 6 65060606 606600000600000000006008000000 $111,016.57 


“To these notes were attached stock certificates issued to the 
makers of the notes. 

“These notes were endorsed by the company and the banks 
(with the exception of the Florida National Bank, which case 
will be referred to later) sent certificates of deposit which appear 
in the ‘cash deposited in banks’ item in the annual statement. 
Some of these notes were not paid when they fell due, and the 
banks have returned them to the company for payment. In the 
ease of the Florida National Bank no certificate of deposit was 
ever issued, the company having sent five notes for $4,200 each to 
Florida, endorsed ‘without recourse,’ and upon the strength of 


telegraphic advices from its agent, the company reported among. 


its cash items a certificate of deposit for $21,000 in the Florida 
National Bank. When the notes reached the bank its officers 
refused to accept them owing to the nature of the endorsement, 
and the notes were returned and are now in the possession of 
the company.”’ 

Mr. Wolfe concluded that the purchase of the stock of the 
company by the directors was of direct and large benefit to it. 
This refers to the syndicate transactions covered by our previous 
article, but criticises the fact that the sales of stock were made 
by agents of the company, and he added: : 

“When however, the methods of operation are considered, I 
feel that they are subject to the severest condemnation and 
criticism. It has developed that orders for the purchase of stock 
sent in by agents of the company together with remittances in 
the shape of cheques drawn to the order of the Citizens Life 
Insurance Company, have been taken by the officers of the com 
pany, who were interested in the syndicates, or acting for them, 
and the orders for the stock were filled by the syndicate. The 
cheques were endorsed by an officer of the company and instead 
of being deposited to its credit, were turned over to the syndi- 
cate, which, I have been informed, reimbursed the company in 
such cases for the commission which would become payable to the 
agent for the sale of the stock. In some cases one of the officers 
of the company indulged in similar transactions for his own 
account instead of the syndicate’s, but in this case he has taken 
the necessary steps to make the company whole as far as the 
financial situation goes. 

“It requires no extended comment to point out the gross im- 
propriety of this method. Every cent received by the company 
should be used by it alone. None of the remittances coming to 
its office should be diverted except by means which are fully 
set forth and explained in the record books of the corporation. 
The officers state that this method has been discontinued, and it 
is recommended that the directors prepare a full and detailed 
statement of these transactions, in order, that their full limit 
may be ascertained.” 


In 1909 the company discontinued the use of the “board con- 
tract’”’ scheme, and also ceased selling stock to the public, be- 


two companies being merged in May, 1910. 
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May 31, 1925 
cause of the notoriety which bad been given it on account of 
those practices. 

At the end of 1909 the Gregorys organized the 
Citizens National Life Company of 
Louisville, Ky., to absorb the Citizens Life, and 
they retired as officers of the latter company, the 


Insurance 


[1 com- 
menting upon the passing of the Citizens Life, we 
stated at the time that $359,000 capital had been 
paid in and stockholders also contributed $48,864 
surplus, most of which was absorbed by heavy ex- 
penses. Our final comment was: “The old man- 
agement was grossly extravagant, and there was 
much juggling in connection with its finances 

The growth of the old company was forced 
by ‘Board Contracts’ and other high pressure meth- 
ods.” The basis of the merger of the two compan- 
ies was the exchange of one and one-half shares 
of Citizens National stock for one share of Citizens 
that “the transfer 
would appear favorable to the holders of Citizens 


Life, and our deduction was 


Life stock, but unfavorable to the purchasers of 
Citizens National Life stock,” our reasoning being 


set forth in detail in our issue of November 1, 1909. 


The conduct of the newly formed company by the Gregorys 
(W. H. Gregory being president and R. E. Gregory vice-presi 
dent) was a repetition of the history of the old Citizens Life in 
all the main essentials. From the outset there were dissension 
in the executive management and hostile factions in the directo- 
rate. Our annual reports during the short life of the company 
contained criticisms similar to those embodied in our reports on 
the Citizens Life Insurance Company: Much extravagance in 
the administration of the company, heavy agency expenses, heavy 
commissions to holders of “Special Board Contracts,” too large 
a percentage of collateral loans shown and too large a part of 
the loans being on stock of one bank. The use of unscientific 
plans, such as the “premium reduction” policy, was 
Many inaccuracies and discrepancies in the annual statements 
were noted. Irregular methods in handling the company’s 
finances were again strikingly in evidence. In October, 1910, the 
Guarantee Bank & Trust Company, of Birmingham Alabama. was 
forced to close its doors on account of a large amount of bad 
louns and past due notes growing out of its transactions with 
the Citizens National Life. An affidavit filed in this case in the 
Chancery Court in Birmingham stated: 

“One loan of $207,000 to W. H. Gregory has been so man 
ipulated that the said loan of itself renders the said bank in 
solvent. This alleged loan was made to W. H. Gregory 
and deposited in said bank to credit of the Citizens National Life 
Insurance Company of Louisville, Ky., and then transferred to 
the account in said bank of the treasurer of said insurance com 
pany. The said bank had nothing to show as security for this 
alleged loan except a receipt from the insurance company for 
the said amount. 

“According to the report of E. D. Smith, receiver of the Guar 
antee Bank and Trust Company, which was filed with the court. 
this $207,000 note transaction comprised a personal note to the 
bank made by W. H. Gregory for $200,000, and a personal note 
to the bank made by R. E. Gregory for $7,000, totalling $207,000.” 

At the end of 1910 (the company at this time being located at 
Anchorage, Ky.) the internal dissension in the company had 
grown to such an extent that early in December of that year the 
Gregory brothers retired as officers, their stock holdings being 
taken over by the opposing faction. An important article which 
we printed in our issue of January 2, 1911, reviews the history 
of the company from its inception, and the connection of the 
Gregorys therewith, and deals particularly 
an examination of the company by four states in November 1910. 


scored 





with the report of 
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Mr. John F. Roche, consulting actuary of New York, having been 
employed for the purpose. The report stated: ‘We found much 
to condemn in the past management of the company, particularly 
in the matter of extravagant expenditures and manipulation of 
stock transactions.” 

After the expiration of four years a report of examination of 
the company (during that period under its new management) by 
the Kentucky and Mississippi Departments referred to the long 
continued burden which the methods of the former régime had 
laid upon the institution. To quote: “The company has had a 
stormy career, and is now carrying burdens of a serious char- 
acter, which are due to the earlier administration and 
for the origin of which the present officers are not entirely re- 
The report referred especially to the Service Con- 
tract Commissions, and the carrying of the burden of stock 
sold to the Syndicate during the old administration. (See our 
issue of January 2, 1914.) 


x 
most of 


sponsible.” 


After retiring from the Citizens National Life, the 
two Gregorys at once set about organizing the Cen- 
tral Life Insurance Company, of Louisville (later 
of Lexington), Ky., of which they became, respec- 
tively, president and vice-president. The organiza- 
tion was completed in 1911. 


In reviewing that company’s statement as of December 31, 1912, 
we referred to the fact that it showed various “peculiar items.” 
We censured the company for grossly management 
and the high cost of new business: we criticised it 
for the use of a “premium reduction policy” with a guaranteed 
dividend clause, which we declared to be merely a modification 
of the old “board contract” 


excessive 


expenses 


scheme, 

In October, 1914, we reported the examination of the company 
as of December 51, 1913 (the report being dated May 5, 1914), by 
the Kentucky Insurance Department. We called attention toe 
loose methods on the part of the management, such as the 
ing of collateral loans on the stock of life insurance 
company and the making of two loans on property 
owned by a member of the executive committee and the president. 


mak 
another 
nortgage 


The examiner referred to large loans made to W. HL. Gregory 
secured by stock of the Citizens National Life, which transac 
tions on the part of Gregory had to do with an unsuccessful 


attempt by him to secure control of that company. 

It was found that its financial condition was materially dif- 
ferent from that shown by its sworn statement to the Department, 
Which reduced its surplus from $54,418.30 to $1,154.43. 

At the end of 1914 the company was found to be 
$50,874.52, and in January, 1915, the capital was reduced 50 
to overcome the impairment. In our annual report of 1915 we 
stated: “The management expenses and cost of new business are 
grossly excessive.” 


impaired 


In our issue of January 3, 1916, we stated: 
of this company” (the Central Life) “has 
Insurance Department of Kentucky, which disclosed a heavy im 
pairment of capital, gross extravagance and utter disregard by 
the management of their obligations to the policyholders.” On 
November 22, 1915, the Insurance Commissioner of that State 
letter to the company directing that it issue no 
here policies pending the Department's examination. On January 
», 1916, the Insurance Commissioner asked for a receiver for the 
company. 


“An examination 
been made by the 


addressed a 


For about three years the Gregorys more or less 
dropped out of sight, there being no sensational 
disclosures regarding them during that period. 

On October 1, 1919, we again heard of W. H. 
Gregory as the organizer of the Federal Reserve 
Life Insurance Company, of Kansas City, Kansas. 
The company, which was incorporated as of that 
date, stated that there was no organization expense. 


| 











At that time W. H. Gregory held no official position 
with the company, having a general agency contract 
with it for the State of Kansas, nor did his brother’s 
name appear among the list of officers. 


In our annual report on the company for 1921 we referred to 
the cost of obtaining new business as excessive. That was our 
only criticism of importance at the time. 


In the early days of the company’s history, it operated on the 


“stock with policy” plan, which was later abandoned, because 
of the criticism which it called forth. 
In 1922 there came to our attention circulars issued by the 


company, over the signature of D. H. Holt, secretary, of which 
we stated in our annual report for that year: “The claims made 
in the Bulletin are not only preposterous, but so absurd that any 
comment would be entirely superfluous.” The “claims” referred 
to had to do with the company’s estimates of the probable profits 
to be made through the purchase of its stock. Our subscribers 
are referred to that report for a detailed account of the methods 
made of by the company to stock and insurance 
sales. In that year also, we were once more compelled to call 
attention to the company’s use of “special schemes” for secur- 
ing such as the “stock with policy” plan, which, as 
stated later discontinued. 

In 1924 W. 


use increase 


business, 
above, was 


Ii. Gregory became president of the company, his 


son becoming the actuary. For detailed account of the com- 
pany's financial condition and methods at the end of that year 


we refer our 1925 annual volume, 


which report 


readers to the report in our 
is very complete. 


An examination of this company has just been completed, but 


the report did not reach us in time to permit us to include a 
review of it in the present issue of this paper. It will appear in 
next month's issue. 


In 1924 the Gregory interests organized the Union National Life 


Insurance Company, of Kansas City, Kansas, which passed 


under the presidency of R. E. Gregory. In this case, also, the 
“stock with policy” plan of selling insurance was resorted to. 
We are informed by the Kansas Insurance Department that it 


refused to issue a certificate of authority to the Union National; 


the company brought mandamus proceedings, and the writ was 


issued by the District Court, the license being issued to the 
company in compliance with the order of the Court. The De- 


partment appealed the case to the Supreme Court, where it is 
now pending. Subsequent to the issuance of the writ, the Union 


National Life Insurance Company was reinsured by the Federal 


Reserve Life Insurance Company. A motion by the State to 
make the Federal Reserve a party of the action pending in the 
Supreme Court was denied. 


In “Bests Life Insurance Reports” for 1925 we 
reviewed the plan of operation of the present com- 
pany, including its plan for selling at 250% of its 
par value, stock of the company with insurance; 
its use of a form of policy under which only 20% 
of the face of the contract is payable if death occurs 
during the first year, 40% the second, and so on; 
and commented upon the payment of commissions 
of nearly 100% of new premiums, and of a policy 
dividend of 20% for the year 1922, without any 
We 
will continue, as in the past, to review the transac- 
tions and financial statements of this company on 
their merits, regardless of its attempt to dictate 
to us what we may say about it, and its attempt to 


actuarial computation of the earnings, if any. 


dictate to all the life insurance companies of the 
United States, what publications they may be per- 
mitted to use for the enlightenment of their field 
representatives. 

















NEW SPRING SALES RECORD 

April Reports Show General Increase of 

7% Over Last April. 

Figures just made available by the Life Insur- 
ance Sales Research Bureau of Hartford, Connec- 
ticut, show that the life insurance sales record for 
April 1925 is 7% greater than the volume written 
during April 1924, $711,504,000 having been sold 
during the month. This is the highest total on 
record with the exception of December 1924. 

Geographically divided, the national returns 
show that all but one section made substantial in- 
creases. This is the Mountain Section, which fell 
away 3% from its last year’s April record. The 
other sections report gains from 4% to 19%, as 
shown in the following table: 


GAIN OVER MONTH OF APRIL 1924 


New England....... 5% South Atlantic..... 6% 
Middle Atlantic..... T East South Central 7% 
East North Central 4% West South Central 199% 
West North Central 15% PN ore oi Bee wee 9% 


The fine showing from the West South Central 
and West North Central sections is attributed to 
the revival in agricultural conditions, which is im- 
parting a healthy tone general 
throughout this territory. 

These figures are by no means evidence of a 
merely temporary boom. In fact, the national 
average increase during the first 4 months of 1925, 


to business 1n 


as compared with the same period in 1924, also 
shows a 7% increase—and the year ending April 
30, 1925 shows a 5% gain over the year ending 
April 30, 1924. ‘These sectional averages for the 
first 4 months of 1924 show the following gains: 


New England....... 6% South Atlantic..... 5% 
Middle Atlantic..... 6% East South Central 11% 
East North Central 5% West South Central 20% 
West North Central 10% EEE O 4% 

Ws bi wns Oe 7% 


This is concrete evidence that people all over the 
country are daily becoming better educated as to 
the need and purpose of life insurance, and that fi- 
nancial conditions are such that there is more money 
available for its purchase. Large as these sums 
are, however, the total life insurance carried by the 
people of the United States is still far short of the 
amount actually needed from an economic stand- 
point, and the great task of the life insurance com- 
panies is to educate the public thoroughly as to its 
responsibility in the matter of protection against 
the financial hazard invited by the stopping of earn- 
ing power by disability or death. 

Nevertheless, it is evident from all indications, 
that the public is becoming increasingly aware of 
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this need, and that life insurance is in reality just 
entering its proper place in the economic scheme 
of the nation’s life. 


Canadian Life Insurance Sales 

The April life insurance sales figures just pub- 
lished by the Life Insurance Sales Research By- 
reau of Hartford, Connecticut, show a continued 
rate of increase past $35,872,000 
being written during the month. 

April 1925 has a general total of 10% increase 
over April 1924 on the whole of Canada, while the 
year ending April 30, 1925 shows a 3% general 
gain over the year ending April 30, 1924. 

The first four months of 1925 are 2% better than 
the corresponding period in 1924, on the average 
returns from the whole of Canada. Prince Edward 
Island has the best showing for this period, 


over records, 


with 
an increase of 15%. 

For the most part, these gains are from the east- 
Scotia, Ontario, Prince Ed- 
and Newfoundland run fairly 


ern sections. Nova 
ward Island, Quebec 
increases ranging from 14% 


British 


close together with 
to 19% over the business of April 1924. 
Columbia, Manitobia and Saskatchewan made the 
best showing in the west, although these western 
provinces did not make as good a record in this 
present survey as they did in the March figures. 

In the cities, Quebec and ‘Toronto report ex- 
tremely encouraging margins of increase—51% and 
41% respectively. 


FRICK CASE DECISION 

In the July 31, 1924 issue of this paper, we tce- 
viewed in detail, the decision handed down in this 
case by the District Court of the United States for 
the Western District of Pennsylvania. 

Following is the opinion of the Supreme Court 
of the United States, rendered at Washington yes- 
terday, in the Frick Estate Tax case: 

SUPREME COURT OF THE UNITED STATES. 

No. 681, 
October Term, 1924. 
C. G. Lewellyn, formerly Collector of the United 
States Internal Revenue for the Twenty-third Dis 
trict of Pennsylvania, 
Plaintiff in Error, 
VS. 

Adelaide H. G. Frick, Helen C. Frick, Childs Frick. 
et al. 

In Error to the District Court of the United States 


! y . ° . 
for the Western District of Pennsylvania. 


(May 11, 1925.) 
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Mr. Justice HOLMES delivered the opinion of the Court. 
This is a sult by the executors of Henry C. Frick to recover 
the amount of taxes collected by duress under the supposed 


yuthority of the Revenue Act of February 24, 1919, ¢. 18; 40 Stat. 
1057, on the ground that the Act is unconstitutional so far as 


it purports to tax the matters here concerned. The District 
Court gave judgment for the plaintiffs for the whole sum 
demanded. 298 Fed. Rep, 805. The case was tried without a 


jury and the Court adopted as its findings among others the 
following facts which were agreed: Henry C. Friek died 
pecember 2, 1919, and his will was admitted to probate 
pecember 6 There were outstanding policies upon 
four payable to his wife and seven to his daughter. The total 
amount received under them was $74,620.52, and his estate 
apart from this was more than ten million dollars, an additional 
tax of $108,057.88, twenty-five per cent of the sum _ received 
less the statutory deduction of $40,000, was required to be paid. 


on 
on 
his life, 


is 


All the policies were taken out before the Revenue Act was 
passed. The largest one, for $114,000 was a paid-up policy issued 
in 1901, payable to Mrs, Frick without power in Mr. Frick to 
ehange the beneficiary. Another, similar so far as material, was 
for SO.) Others were assigned or the beneficiary named 
(Frick’s estate) was changed to Frick's wife or daughter before 
the date of the statute. All premiums were paid by Mr. Frick, 
and some seem to have been paid after the statute went into 
force. 

The tax imposed by the Act is, a tax “upon the transfer of 
the net estate” of the decedent. Sec. 400; 40 Stat. 1006. “For the 


purpose of the tax the value of the net estate shall be determined” 


by deducting certain allowances from the gross estate. Section 
8. Ly Section 402 “the value of the gross estate of the de- 
eedent shall be determined by including the value at the time 
of his death of all property (f) To the extent of the 
amount receivable by the executor as insurance under policies 
taken out by the decedent upon his own life: and to the extent 
of the excess over 340.000 of the amount receivable by all other 
beneficiaries as insurance under policies taken out by the de- 
cedent upon his own life.” These last words are the ground of 
the Collector's claim. 

By Section 408; 40 Stat. 1100, “If any part of the gross estate 


consists of proceeds of policies of insurance upon the life of the 


decedent receivable by ai beneficiary other than the executor, 
the executor shall be entitled to recover from such beneficiary 
such portion of the total tax paid as the proceeds, in excess of 
$40,000, of such policies bear to the net estate.” By Section 
4 a personal liability is imposed upon the beneficiaries if the 
tax is not paid when due. The defendants in error say that 
if these policies are covered by the statute these sections show 
that the beneticiaries are taxed upon their own property, under 


the guise of a tax upon the transfer of his estate by Mr. Frick, 
and that this taking their property without of 
law, citing Mattor of Pell, 171 N. Y. 48, In 
view of their liability the objection call- 
the reference to their receipts a the 
transfer tax. The interest of the beneficiaries established by 
statutes of the States controlling the nnd not dis- 
puted. It is also strongly urged that would direct 
tax. In view of our conclusion it stute the 
of the defendants in 


is 


due 
other 


process 
and 
be 


CASES, 
cannot by 


of 


escaped 
ing meqsure 
is 
insurance is 
the 


not 


be a 
to 


tax 
ix necessary 
position in detail 


We do not 


error more 
propose to discuss the limits of the powers of Con 
gress in cases like the present. It to out that 
at least there would be a very serious question answered 
Mrs. Frick and Miss Frick could be made pay a tax 
transfer of his estate by Mr. Frick. would be 
anether if the provisions for the liability of beneticiaries were 
held to be separable and it was proposed the estate 
pay a transfer tax for property that Mr. Frick did not transfer. 
Acts of Congress are to be construed if possible in such a way 
48 to avoid grave doubts of this kind. R. R. Co. VY. 
Johnson, 264 U. S. oO. Not only such doubts avoided 
by construing the statute as referring only to transactions taking 


is enough point 


to be 
before 


on the 


to 
There 


to make 


Panama 
o--~ 


shaded, unre 


place after it was passed, but the general principle “that laws 
ire not to be considered as applying to cases which arose before 
their passage” is preserved, when to disregard it would be to 


impose an unexpected liability that if known might have induced 
those concerned to avoid it and to use their money in other ways. 


Schwab v. Doyle, 258 U. S. 529. 534. This case and the following 
ones, Union Trust Co. v. Wardell, 258 U. S, 537, Levy v. Ward. 





ell, 258 U. S. 542, and Knox v. McElligott, 258 U. S. 
toward deciding the one now before us. 


546, go far 
They also indicate that 


the Revenue Act of 1924, c¢. 2, Section 302 (h); 43 Stat. 250, 305, 
making (g) (the equivalent of (f) above) apply to past trans- 


actions, ‘does not help but if anything hinders the Collector's con- 
struction of the present law. Smietanka v. First Trust & Savings 
Bank, 257 U. S. G02. 

DECREE AFFIRMED. 


THE FRATERNAL MONITOR 
Rochester, N. Y. . 

\Ve have recently received from this company 
“Statistics Fraternal Societies” 
dated Chart,” both for 1925. The former gives a 
very complete review of Fraternal Societies, going 


and the ‘“‘Consoli- 


into detail in such features as rates, forms of poli- 
cies issued, expenses of management, average age, 
and other desirable information in addition to the 
main items of the financial statement, frequently 
over a period of years. 

The “Consolidated Chart” covers 174 Fraternal 
Societies and 186 Life Companies. As its name in- 
(licates, it is very compact, yet shows 87 items of 
information on Fraternal Societies, 92 on Life Com- 
panies, and ©0 on Assessent Associations. 

oth are valuable reference works and cover the 
lraternal field in a comprehensive manner. 





ACTUARIAL SOCIETY OF AMERICA 


At the annual 1925 meeting of this society the 
lollowing papers were presented: 
“A Numerical Rating Method for Family History” 
by J. Larus, Associate Actuary of the Phoenix 
Mutual; “The Policy Valuation Prescriptions of 
the Life Insurance Acts of Canada in respect of Old 
Line Life Companies” by A. 
Government 


R. 


D. Watson, Actuary, 
Department at Ottawa, 
Canada; “On the Development of Formulas for 
Gradation by Linear Compounding with Special 
Reference to the Work of Erastus L. DeForest” by 
Ht. Tl. Wolfenden; “Further Remarks on Grada- 
tion” by R. L. Henderson, 2nd Vice President and 
Actuary, Equitable Life Assur. Soc. of N. Y.; 


[nsurance 


“A NOTE 
By C. D. 


ON MORTALITY VARIATIONS.” 
Rutherford, Assistant Actuary, Sun Life 
Assurance Company. 
This paper discusses the general trend of death rates in point 
of time during the last tifty or sixty years. 
iy means of tables based upon (1) the experience of ten Ameri- 
can Life Insurance Companies; (2) Population Statistics of Eng- 


land and Wales; and (3) the experience of one Japanese life 
insurance company, the author draws certain conclusions re- 


garding the trend of mortality rates and also regarding the lia- 
bility in individual years to variations from the general trend. 
With regard to the latter, he concludes that no matter how large 
the numbers under observation may be, variations from the trend 
dlue to specific causes are to be expected which will average less 
than 5 of the true expected mortality unless an important dis- 
turbing cause is present. 
Continued on next page 





8 BEST’S INSURANCE NEWS—Life Edition 





“A NOTE ON MORTALITY VARIATIONS"—Continued, 
With regard to the general trend of mortality rates, the paper 
indicates that prior to 1870 rates were actually rising, but that 
about that time a progressive reduction commenced which has 
continued steadily. Death rates in Great Britain follow the 
general trend of those in the United States although the author 
claims that this cannot be attributed to the degree of common 
racial stock. 
The degree of improvement in the last twenty years 
to be over 20¢> and the author concludes that we should now 
“expect less than 75°) of the A. M. Table as a matter of course.” 


is shown 


“THE ACCIDENTAL DEATH FEATURE IN LIFE INSURANCE 
POLICTES” 


By Arthur Hunter, Chief Actuary, New York Life 


“An additional payment in event of death from accident has 
become in recent years a feature of the life insurance policies 
issued by many American and Canadian companies. In order 


to obtain a synopsis of the provisions for the double indemnity 
fifty of the companies 
were analyzed. In 


uecident feature, the policies of largest 
in the United States and Canada 
these policies provide for payment of the double indemnity if the 
death of the insured directly and independently of all 
other causes from bodily injury effected solely through “external, 
accidental means.” While this, or similar phrase 
ology is used by most of the companies, more than one-half of 
them provide that there shall be a visible contusion or wound 
on the exterior of the body, except in the ease of drowning, or 
of internal injuries which are revealed by an autopsy. In 
quarter of the companies the double indemnity feature 
inoperative in the event of death from accidental or intentional 
the: benefit is not payable if death 
occurs from ptomaine poisoning or bacterial infection unless the 
simultaneously with and in consequence of 
the accident. Practically all of the companies provide that the 
aecident feature shall not apply if death is due directly or indi 
rectly to illness or disease or to physical or mental infirmities. 


a good 


general, 
resulted 


violent and 


one 


becomes 
poisoning, while in one-third 


infection occurred 


“While the above covers the general provisions, there are 
many differences of more or tess importance which are now sum 
marized for the fifty companies: 

“The double indemnity feature is not payable 

“1. In 9 companies, in the event of murder of the insured: 

‘ In 39 companies, in event of death through a violation of 
the iaw, and in 350 of these it is specified that the violation of the 


accident 


law shall be by the insured; 
“> In 19 companies. in event of death while engaged in police 


duty but this would not inelude the policyholders whose occu 


pation was connected with potice, military or naval affairs and 
vho had paid an extra premium for the double indemnity 
feature; 

“4. In all of the companies in event of death by suicide and, 


except one, all specify suicide ‘while sane or insane’: 

“> In 45 companies in event of death in military or 
service, but in 25 of these companies this applies only to ‘service 
in time of war’; event of result 
of war or any act in 20 companies in event 
of death through through insurrection 
alone; 

“G. In 47 companies in event of death while engaged in aero- 
I} companies the clause 


naval 
in 55 companies in death as a 
incident thereto: and 
riot or insurrection, or 


nautics or in submarine operations: in 


specifically excludes from coverage those travelling in an aero- 
plane as passengers; 
“7. In a few companies in event of the death of the insured 


while travelling outside of the United States or Canada, or while 
engaged in mining or while intoxicated or while under the 
influence of drugs 

“In 55 companies the death 
the accident, and in 15 
that the estate may have the 
in the policy. 

“In the policies of 37 companies, it is provided that -the double 
indemnity feature shall default of premium whether 
the insured is entitled to term extension or paid-up insurance. 
in 26 companies the double indemnity feature terminates when 
the insured is in receipt of disability benefits. 

“With regard to the age at which the accident 
there were 24 companies which limited the age at 
60, 6 to age 65, 7 to age 70 while 13 did not have 


days of 
order 
feature 


ninety 
days, in 
accident 


eceur within 
within sixty 
of the 


must 
companies 
advantage 


cease on 


feature ceases 
death to age 
any limiting 


age. 
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“In connection with the statistics which are now presented jj 
may be stated that the policies of the New York Life provide 
for payment of double indemnity if the death of the insureg 
results ‘directly and independently of all other from 
bodily injury effected solely through external, violent and gee 
dental cause” The death must within ninety days after 
sustaining the injury. The double indemnity Is not available j 
the insured’s death resulted from ‘self-destruction, whether sano 
law by the insured, from 
from engaging in riot 
incident thereto, 


CHUSES 


any violation of the 
service in time of war, 


or insane, from 
military or naval 
or insurrection, from 
engaging, as a passenger or otherwise, in submarine or avcronay 


war or any act from 


tie operations, or directly or indirectly from physical or meptg) 
infirmity, iIness or disease of any kind.’ 
Premium Rates 

The lowest rate of premium charged for the general acciden 

double indemnity feature is $1.00 per $1,000 on the Ordinary 


Life plan and on the Endowment plans with the premium pay. 
period: the equivalent 


ment period the same as the endowment 
of S140) per $1,000 per annuim is charged on limited paymenps 


the New 


censes is not 


York Life 
limited, but 
above age oO at entry, In the other 
S$L.25 to S150 on the Ordi 


these which include 
Which the double indemnits 


granted 


plans. In companies, 
the age at 


the benetit is not 


companies a charge is made of usually 


nary Life plan and from $1.25 to $2.00 on the 20-Payment plan, 
sometimes increasing at the older ages 
Death Rates from Accident 
“We commenced to grant the general saecident double jindem 
nity feature on April Ist, TS, and our experlence has beep 


December Ot, 
prior to 


iva on all issues prior 


sist 


date to 
which 


prepared from that 


to eh. The deaths eccurred December 


24, but which were not reported until 1925 have been ineluded 
provided notification, was received in the first three months of 
this year. In order to save labor, we have taken the = thre 


Life, 20-Payment Life and 
of the total business issued 
calculated 
from to to 40 inelusive, and 
tulsles 
thousand 


principal plans of insurance, Ordinary 
“)- Year Endowment, which cover SSC 

by the Company. The death rate has 
years for quinquennial ages at entry 

The first 
rate per 
three 


been by police 


for ages of to 35 inelusive 

death 
nmounts of insurance for 
Sth to the 7th poliey years 


exposed to 


rive the 
beth by 


risk of death, and the policies 


ate lr Lrouls of fQres ut isstie 
The data for the 


to give a larger amount of material, but it 


have been combined 
may be mentioned that 
there is no evidence of a marked difference in the accidental death 


rates for the 6th and 7th years compared with the Sth polices 
yveur, 
baperience of the New York Life Insurance Company under 
policies with the Double Indemnity General Accident Feature, 
Ordinary Life, 20-Puyment Lile and 20-YVear Endowment 
Pians Issues = of 191k to 1921 inclusive, traced 
to Sist December, 1971 

By Amounts Insured 

birst Poliey Vear 
Ages at Exposed to Death Death Loss 
Issue Risk Losses per $1000 
i: «sw» 'ssudeounveet $806,200 000 $446,000 $.55 
a ee a S17.104.000 OTL OO0 A 
+ «e.* 6 b6eé6uéueense O31 .005,000 SOT.000 (i2 
$2204 408.000) $1,198,000 $.55 

Second Policy Yeur 
ay. 6 6 6.6 é0cntaessoteon $557.105,000 $281,000 $.50 
a & 6 = = s eanvetebedése 9,020,000 305,000 of 
ae sk i.e edessetesebeo< 435,124,000 201,000 Ab 
$1,562,209,000 S787.000 $.50 

Third Policy Vear 
Pee eee $391,.381,000 $153,000 $.39 
a «© 6.4 #.« aeasedesdaeeen 100.458 000 252,000 as 
DL + « «> i sevtinaienund 300,136,000 220,000 ‘ 
$1,091, 975,000 $605,000 $. 

Fourth Policy Year 
ee. $268,573,000 $102,000 $.38 
SID as ide os (os, Ont aheetetiandiieuntaa 279,302,000 155,000 50 
P..é ods keen wedeedcen 205,990,000 152,000 re) 
753,865,000 $409,000 $.4 
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Fifth to Seventh Policy Years , insurance companies would probably fail to cover the cost of 
| $252,919,.000 $196,000 $.77 | the accident features, which has not proved a correct prophecy 
DS 277 OD 00 118,000 A3 in our case. It may be that the life insurance companies have 
BMD. os oo cocvecvescess 202 605,000 208 000 1.05 less selection exercised against them than the accident com- 

—-—— . punies, 
$733,119,000 $522,000 $.71 Causes of Death 
“An analysis has been made of all the deaths, 1,412 in number 
ML. «6 + eeeewcecce $6,505, 656,000 $3,521,000 $.55 for $4,112,800, occurring from 1918S to 1924 inclusive. This covers 
the entire experience of the Company, and not only under the 
“There is no evidence from the foregoing table that medical | three principal: plans on which the death rates from accident 
selection affects the accident death rate. | were prepared. The following gives the causes of death in the 
“In order to show more clearly the effect on mortality of the order of their importance: 
age at entry, another table has been prepared for quinquennial Number Ratio Amount 
ages of issue for all policy years combined, and also for three Cause of Death of to of 
groups of ages: Policies Total Insurance 
Automobile Accidents 496 od. 1% $1,496,500 
Experience of the New York Life Insurance Company under D'S . - sjiteadadéedus 169 12.0 394,S00 
policies with the Double Indemnity General Accident Feature, Dn cdinesddnaoseesseoec 120 8.5 34,400 
Ordinary Life, 20-Payment Life and 20-Year Endowment Falls of all kinds........ 9S 6.9 260,000 
Plans Issues of 1918 to ig24 inclusive, traced Railroads Accidents....... S35 5.9 252,800 
to Sist December, 19°74 ee S82 0.5 290,700 
By Amounts Insured Machinery <Accidents...... 69 t.9 165,500 

All Policy Years Combined meee POMOBING « «+ .000+0. ~ mA on 
Ages al Exposed to Death Death Loss = orn wae ta tek br ot is 
Issue Risk Losses per $1000 - wt sun ~l e  iacae neal ~ pte yore 
aa $398.676.000 $296,000 $.57 Asphyxtations seeeeeeccees 36 Be 149,500 
NS. o:4 atneubrets 710,117,000 110,000 sq | “rushed asag trees, : " x 
RR PS 1.087.514.000 542.000 no | houses, CLC. cee reccecees 35 2.9 87,900 

Diets « ssuninedinéde 1,207,472,000 544,000 45 | mtectriesty Sole) ni = “< oe 
a ee 1.136.817.0000 627.000 5 | Anihmnals——runaway, kick- ; 
0 a ee ee ree SS SURO OOO) SHS OOM) oe | = — ee ee “ —_ a 
i. « 6 eo 6e6aeéSeoeene O74.548, 000 SH6 000 OL Lightning oe 10 st ag 7 
a 815.302.000 08 O00 95 | PR denvasateteceesenede S 6 47.400 
i; nn + ee: sébeeneudmne 7 o 9,700 
$6.395.636.000 $3.521.000 $50 7 + crcnedaunacauees o t 10,500 
| Frozen, choked, and mis- 
SAR $2 276.307.000 $1.178.000 $50 | cellaneous accidents.... iF 4 14,600 
a os sen uth dalalicigt 2.344, 289,000 1,171,000 HO | ' “19 pow ; ‘eens one 
rw } 2. 0 apeetihe dies 1.775.040.0000 1.172.000 arr | —— 7s ein 
Average 
$6.395,636,000 $3,521,000 $e Ratio Amount 
Cause of Death to of 
Total Policy 
“The foregoing indicates that the death rate from accidental Automobile MCCHGOMES - . - nee erceeeeees TO.ST 5,050 
causes at the young ages is slightly higher than at the middle DOWNING « . - ve eee cece ees eeeeceeceeees 9.6 <0 
ages, but lower than at the older ages of entry Murders ee ee TT 8. =,550 
“The death rate for all ages and for all poliey years combined ralls of all kinds Se eee as apnea 
for our experience under 1,242 policies becoming claims by oo TTI TTT TTT Tee o.6 2,800 
aceldental death for an amount of $5,521,000 was 51 per thousand Gun Shot...... a ce 1 5,500 
policies and Soe, per $1,000 of insurance. Mr. Hutcheson, in 1918 Machinery Accidents ~. 62 eS nap — 
(Vol. XIX, page 7% T. A. S, AL), gave the death rate among | aeaeahe POUOMING . «oes eeeecceecceeees gp agen 
insured lives from accidents of all kinds, irrespective of time | urns eee Teens 2... ae ngee ge 
elapsed from date of accident to death. under policies issued in Explosions Sale cpa ied ta ated an halts ti hittiniatanialls 00) 3,220 
the Mutual Life from 1907 te 1914 inclusive, carried to their anni Asphyxlatloms  ......--eeeeeeeeeeeeeees: ae 4,150 
versaries in 11h These poticies did not contain the general acei Crushed—falling trees, houses, et 2.1 2,910 
dent double indemnity feature as it had not then been introduced PHCCERICHEY eee ce ence ccereccceeccceees 1. = 000 
by that company. The proportion of policies becoming claims by Animals runaway, kicked, etc........ 1% <8 
death to the number of policies exposed to risk was .59 per Lightning SREREAR GS 6 SUSE RLES IE TO PSST SS ont <,050 
thousand, while the net cost would have been 65e. per $1,000 if PUNO. cc acccedbendccese cetcessdenctoes 1.1 5,950 
the company had issued the accidental death feature under these | Athletics PS pa ee < a 
policies. In the discussion of Mr. Hutcheson’s paper I stated | mlevators tet eeeeeceeeeeecesecereescess o ~,100 
that for a period of ten years, 1907 to 1916 inclusive, the propor I‘rozen, choked, and miscellaneous 
tion of policies becoming claims by death from aecident to the | MCCHUEMES oe eee eee eee eeeereeeeeeeeeees o =,430 
humber of policies exposed to risk in the New York Life was oe <epmaan a 
2 per thousand, It was expected, however, that the death rate | 100.0 $2,910 
from accident would tend to inerense if there were an ineentive to | Suicide—As policies issued by American companies generally 
claim that the primary cause of death was accident. It was | contain a suicide clause,—claims on account of accidental death 
hoped that there would be an offset from the effect of the “Safety | should be carefully investigated as there is an incentive to dis- 
irst’ campaign, but the increase in deaths from automobile acei- guise suicide. During the first policy year there is not an ex- 


dents was not foreseen. It is rather surprising in view of these 


diverging factors that the death rate from accident in the years 
Prior to the introduction of the accidental death feature in our 
bo'lcies was practically the same as under policies issued by us 
with that feature during the last seven years. One of the actua- 
mes connected with an accident company stated in the discussion 
o! Mr Iutcheson’s paper in 19S that the rate based on the ex- 
herience under policies providing for at 


payments ‘accidental 


death only’ was considerably above the rate developed by Mr. 
Hutch son, 


lle also stated that the premium charged by the life 








posure for a full year under our statistics, as a certain time must 
elapse between the date of the application and the date the com- 
pany is put on the risk. Making allowance for this, the death 
rate in the first policy year is slightly higher than for the three 
succeeding policy years, which may indicate that in spite of all 
precautions a few suicides have been treated as accidental deaths. 
Effect on Death Rate of Age, Occupation, Habitat and Sex 

“An analysis of the causes of death by age shows that the dis- 

tribution ef deaths is generally in accordance with the distribution 


Continued on next page 
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“THE ACCIDENTAL DEATH FEATURE IN LIFE INSURANCE 


POLICLES’’—Continued. 


of the insurance by age. Of the major causes of death, however, 


63% from drowning were below age 55 at death against an aver- 
age of 51%. On the other hand, 52° of the deaths from gunshot 


were between ages 35 and 44 against an average of 382°0. 


“With regard to occupation the principal feature was that the 


death rate among farmers and their employees was distinctly 
above the average. The death rate from gunshot wounds was 
heavier than the average among farmers, merchants and = pro- 
fessional men; and from railroad accidents, among manufac- 


turers and workers in transportation service. 
Definition of Death by Accidental Means 


“With regard to the general definition of accidental death, I 
cannot do better than refer you to an excellent paper by Mr. 
J. M. Laird, in Vol. XXIII (1922) of our Transactions. In it he 
points out that the language of the accident clause grants insur- 
ance ‘not against accidental death but against death effected by ac- 
cidental means’ and that thereby a. ‘distinction is drawn between 
the result and the means.’ He states that ‘according to court 
decisions the adjectives ‘external’ and ‘violent’ are of little im- 
portance in determining liability.’ In his opinion the company is 
not liable if a trivial accident accelerates the death of a person 


—_- _-_ 
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already seriously ill, or if the injury cannot 
the sole cause of death, or if the injury received co-operates with 


be considered as 


the impairment as one of the causes of death; but the claim jp 
valid if the accidental injury results in a disease Which cages 
death, or if the injury is sufficiently severe to cause death jp. 


dependently of an ineurable disease from which the insured jg 
suffering. 
Conclusion 
“In conclusion [I should like to state that, in my opinion, the 


experiment of the life insurance companies in adding an acciden. 


tal death feature to the policy has been an unqualified success 
If our experience is typical, the companies have not lost money. 
the policyholders have had an added protection at a very moder. 


ate cost and this attractive feature has helped to increase the 


business of the companies. 


CORRECTION NOTICE: 19235 LIFE REPORTS 
Pilot Life Ins. Co. 

We request our subscribers to make the following correction 
on page 6S2 of our 1925 Life Reports where the “Insurance Writ 
ten” under the table “Growth of the*Company” is shown for the 
year 1924 as $14,579,874, while the correct item is S1I7.G1L.761. Th 


amount shown did not include $5,031,887 of industrial business 











REPORTS UPON COMPANIES AND ASSOCIATIONS 








BERKSHIRE LIFE INSURANCE COMPANY, 
PITTSFIELD, MASS. 
Dividend Schedule for 1926 
Ordinary Life 
End of 
Year Age 
25 3D 5 nD ih 

1 3.20 3.59 4.51 7.17 11.73 

3 3.37 3.91 ».12 S.15 13.48 

5 3.56 4.25 DG. 9.12 15.17 
10 4.12 0.235 7.0 11s 19.19 
15 4.75 6.43 0.45 14.37 22.79 
20 5.75 8.04 11.69 17.34 "5.99 

20 Payment Life 

1 3.04 3.92 4.79 7.35 11.70 
q 3.93 +.46 5.00) 8.45 13.57 

5 4.38 H.05 H.40 952 15.28 
10 5.71 6.79 S81 12.24 19.26 
15 7.54 S02 11.41 1.255 ty | 
20 9.47 11.55 14.27 17.53 21.25 

20 Year Endowment 

1 4.12 4.35 DOT 7.46 11.S0 
3 4.96 5.23 6.07 So 13.60 
5 5.90 6.19 7.13 0.79 1.32 
10 8.64 8.07 10.00 12.72 19.28 
15 12.00 12.56 13.36 15.75 wo 
20 16.18 16.40 16.81 17.64 19.43 


FIRST TEXAS PRUDENTIAL INSURANCE COMPANY 
GALVESTON, TEXAS 
Reinsures 
NATIONAL LIFE INSURANCE 
HOUSTON, TEXAS 
These two companies have entered into an agreement whereby 
the Prudential takes over all the business, both Ordinary and 


UNION COMPANY 


Industrial of the Union National. The Prudential agrees to 
charge and debit the reserves on this business against any 
credits found to be owing the Union National. The Union Na- 


tional agrees to sell and transfer to the Prudential all its records, 
documents and all other papers connected with both the Ordinary 
and Industrial businesses. The Union National also transfers its 
agency, personnel and organization to the Prudential, The Pru- 
dential binds itself to credit the Union National against the 


reserves $20.00 per thousand for all Ordinary Life policies, less 





the term 
Extended 
The 


— : 
sr, of 


the term policies to include Term, 


Paid-Up policies, 


policies, (;roup, 


itself to eredit to the Union National 
the uetually received by the Prudential 
the Industrial transferred by the Union National, 
less deficiencies of agents, assistants, superintendents and collee- 
tors, for a period of thirteen weeks from the date of transfer 
The Prudential promises to credit to the Union National on busi- 
proven to be in force by actual inspection, at the end of 


thirteen weeks after date of transfer, as follows: forty times th 


Prudential binds 


gross collection 


from business 


ness 


net weekly premium on the Union National business actually in 
force at the end of said thirteen weeks and on which business 
the premium was actually paid by policyholders and same is not 
in urrears more than four weeks. There is to be deducted four 
weeks premium on all Industrial business in foree at the end 
of the thirteen weeks period which was not one year old at dat 
of transfer, less thirty per cent deducted for collection cost 
provided that business which is more than four weeks in arrears 
and which later is revived and found to be in good business 
shall count and be paid upon. The Union National agrees to 
hold the Prudential harmless from all claims and liabilities of 
every kind and character, excepting policyholders claims in 


curred after the beginning of the day of transfer. 


The Prudential pays to the Commissioner of Insurance of Texas, 


aus trustee for the Union National, $5.000 upon execution and ap 
proval of the reinsurance contract by the Commissioner and 
$5,000 upon completion of the transfer of the business records 
and ete. None of the assets of the Union National were trans 
ferred to the Prudential. 
KASKASKIA LIFE INSURANCE COMPANY, 
SHELBYVILLE, ILLINOIS 
This company is a reorganization of the Kaskaskia Live Stock 


Insurance Company. It was incorporated under the laws of Ill 
nois on July 29, 1924 and was licensed and began business, as 4 
legal reserve life insurance company on January 2S, 1925, The 
authorized capital is $100,000 all of which was paid in in cash. 
The par value of the shaes of the capital stock is $25. The stock 
was sold at $50 per share thereby producing a surplus of $100,000. 

The form of valuation to be the American 3%4°% Il 
nois Standard. The officers are managed the old 
casualty company. 

resident W. J. Eddy; Vice President Geo. C. 
urer J. C. Westervelt; Sceretary and General 
Stiauwalt. 


used is 


the same as 


Bolinger; Treas 


Manager C. F. 
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MANHATTAN LIFE INSURANCE 
NEW YORK, N. Y. 


COMPANY, 


New Dividend Scale 
Annual Net Costs Per $1,000 Payable in 1925 After May Ist 
Ordinary Life 
Age at issue 
25 35 45 5 


Net Cost Net Cost Net Cost Net Cost 


year. 

Prem. $17.37 $22.90 $32.60 $50.75 
1916 16.73 2? 01 $1.35 49.03 
1917 16.79 22.10 31.47 49.20 
1918 16.85 22.19 31.60 49.37 
1919 16.90 22.27 $1.72 49.51 
1920 16.04 22.33 31.80 49.52 
1921 16.95 22.34 $1.81 49.58 
1922 16.06 29° 35 31.82 49.54 
1923 16.97 22.36 31.83 49.55 

Prem. 19.07 26.33 37.49 58.36 
1924 16.97 22.36 SLSS 49.55 

20 Payment Life 
Prem. 
1916 24.22 20.56 8.12 h.61 
1917 24.3 29.72 8.3 53.83 
1918 24.46 20.87 SSO 4.05 
1919 24.55 SO.01 S67 MH 
1920 24.09 SO.15 OSSD 54.40 
1921 24.80 30.20 BS 08 4.41 
1922 24.00 SO.36 os. 4.42 
1925 24.01 eke 39.00 me .43 
Prem. 28.59 $5.03 "45.30 63.67 
1924 24.01 WO.37 39.00 4.43 
20 Year Endowment 
Prem, 43.21 44.62 48.44 9.44 

1916 40.98 250 46.19 O7.14 

1917 41.25 42.06 46.45 57.39 

1918 41.51 2.92 46.71 57.64 

1919 41.76 3.16 46.95 57.89 

1920 41.99 3.40 17.19 5S.15 

1921 $2.23 43.68 47.43 58.16 

v2 42.45 13.86 17. 58.17 

1923 42.67 45.00 17. DS. 1S 

Prem. 47.88 10.80 4.00) 67.74 

1924 42.67 43.96 47.06 58.18 


MUTUAL LIFR INSURANCE COMPANY, 

NEW YORK, N. Y. 

Features 

THE MUTUAL LIFE INSURANCE COMPANY OF NEW YORK 


New Policy 


has completed the first of its new policy forms, and they will 
go into use as announced from time to time. 
The forms for Life and Limited Payment Life with Double 


Indemnity and Increasing Disability Benefits will be used at the 
Home Office on and after May 18, 1925. 

The form for Endowments with Double Indemnity and In- 
‘reasing Disability Benefits will be used at the Home Office on 
and after May 25, 1925. 

Other forms will follow as rapidly as 
use can be prepared by the printer. 
The plans of the Company's Policy Revision Committee required 
4complete revision, and there has been no attempt to follow the 
style, expression or appearance of present forms. 

Simple language has been adopted, and so far as possible tech- 
hieal terms and legal phrases have been avoided. , 
Although containing more benefits, and amplifying others, the 
forms have been materially shortened, the reduction in words 
being considerably over twenty per cent, 

Effort has been made to give a proper display of the principal 
features of the contracts, thus making them comprehensible not 
only to the insured and the Company's salesmen and saleswomen, 
but to the beneficiaries or others interested. Forms readily show 
ata first glance what the benefits and provisions are, and are 
*xpressed in as clear and language as legal sufficiency 
of form permits. 
lt is believed that the new forms will be more clearly under- 
stood by the prospect and policyholder, will expedite the issuance 


stocks for Home Office 


concise 











of new policies by the Home Office, and facilitate the settlement 
of policy claims. 
ANNUAL DIVIDENDS— 

First dividend payable on payment of any premium due on first 
anniversary instead of second year’s premium. 
REINSTATEMENT— 

Period extended from ° to 5 years. 

DOUBLE INDEMNITY— 

Period in which death must occur 90 days instead of 60 days. 
ENDOWMENT PLANS— 

The Disability Clause for Endowment forms provides for pay- 
ment of Disability Income beyond the end of the Endowment 
period. 

MODES OF SETTLEMENT— 

Monthly installments featured, 
annual, or annual. 

A new mode—No. 4—providing equal instalments of an elected 
amount until principal and interest are exhausted. 

The dates for new forms to go into use 
Canada will be announced later. 


witn option of quarterly, semi- 


in Wisconsin and 


PILOT LIFE INSURANCE CO., 
GREENSBORO, N. C, 
New Premium Kates—New Policies 

This company announces changes, effective May 1, 1925 as 
follows: 

1. A complete revision of non-participating premium rates. 
Reductions have been made, and on some plans these represent 
a drastic cut from former rates. 

2. The Ordinary Life and 20-payment Life non-participating 


plans have been liberalized by reducing the premium rates and 
making the policies mature as endowments at age 85. The non- 
forfeiture values have been increased and in other respects the 
policies have been liberalized. 


4. In addition, two new Special policies have been added, carry- 


ing low premium rates with attractive non-forfeiture values. 
These are called the Whole Life non-participating and the 20- 


Payment Life non-participating policies. 
low premium 


On account of the very 
rates, the minimum amount of insurance issued on 


these special policies will be $5,000. 


4. A complete revision of participating premium rates. A re- 
duction in rates has been made on all regular plans. 
This does not, of course affect participating policies now in 


force, as the dividend seales for old 
actually paid and the 


be fully conserved. 


policies will be based on 
the premiums equities of those policy- 


holders will 


» Coupled with the new participating rates is a new dividend 
provision whereby, after payment of two years’ premiums, future 
dividends are not contingent upon payment of the next renewal 
premium, but may be drawn in cash if so elected by the insured. 
This applies to all annual dividend policies whether written at 
the old or new rates. 

6. In future, when premiums are being paid semi-annually, or 
quarterly, in the event of a death claim before the full year’s 
premium has been paid (after the first policy year) any deferred 
semi-annual or quarterly premium will not be deducted from the 
sum insured in the final settlement. 

Rates at selected ages for various plans follow: 


Non Par Age 23 30 30 40 45 50 

oo Be Gee | a Eidecn 15.70 17.94 20.87 24.91 30.44 38.27 
W. L. ($5000)....... 15.10 17.19 19.91 23.50 28.63 35.86 
20 P. L. (90000)...... 22.53 24.71 27.40 31.06 35.95 2.45 
SEE \.cowsncaudes 13.51 15.07 17.18 2.01 24.01 29.60 
Mod, Life? 8.70 9.98 11.67 14.09 17.46 22.23 
Participating ' 
GE Mibéeedtetceseedeccecs 19.08 21.72 25.16 29.74 35.92 44.41 
a Ba Bbéeusessdcewes 27.35 30.02 33.41 37.69 43.22 50.62 
Per Podgeeeceseees 10.49 11.99 13.98 16.66 20.383 25.51 
> ek TD -edecoccecs 45.84 46.48 47.32 48.77 51.47 55.96 


*Decreasing insurance after age 61 (5% for 15 years.) 
*+Premium doubles after 5 years. 
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BEST'S “ILLUSTRATIONS” 


Second Printing Necessary 


The June Supplement to this book will contain among 
other items the New Non-Participating Rates and Cash 
Values of the Missouri State, Volunteer State and Pilot, 
the New Dividend Scale of the Acacia, the 1926 Scale of 
the Berkshire, and the Complete [20 year] Scale of the 


Pacific Mutual, besides Data on Leading Fraternal Societies 


This information can be obtained from no other similar 


publication. 
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